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The basic value proposition of any business is to help people get what they want. A website is no different.
Nobody watches TV for the commercials, or visits your website to check out your latest marketing
campaigns. If they’re on your site, your marketing worked. Now it’s time to help them get what they came
for.

The Good (http://thegood.com), an ecommerce and lead generation advisory, has condensed their learnings
from over a decade in the ecommerce space.

Their battle tested process for growing online revenues for brands large and small is shared in this
comprehensive and actionable path to doubling online leads, customers and revenue.

This book offers a step by step guide to making websites that convert.

“In the age of empowered customers the best possible business case is to put the needs of your customers
first. This book is a practical, no-nonsense approach to doing just that. It may not always tell you what you
want to hear, but it certainly tells you what you need to hear.” —Gerry McGovern, Author, CEO of
Customer Carewords

"When you invite guests to your house, you want them to enjoy themselves and leave happy. You should have
the same mindset with your website. In this book, The Good shows you how to create a customer experience
that converts.” —Stephen Lease, Founder, Simplify & Go
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From reader reviews:

Bruce Parisien:

Nowadays reading books are more than want or need but also be a life style. This reading habit give you lot
of advantages. Associate programs you got of course the knowledge the particular information inside the
book that improve your knowledge and information. The info you get based on what kind of publication you
read, if you want attract knowledge just go with schooling books but if you want feel happy read one with
theme for entertaining such as comic or novel. Often the Stop Marketing, Start Selling: Your guide to
doubling online leads, customers, and revenue. is kind of e-book which is giving the reader unstable
experience.

Frederick Roark:

Information is provisions for anyone to get better life, information nowadays can get by anyone at
everywhere. The information can be a information or any news even an issue. What people must be consider
when those information which is in the former life are challenging to be find than now could be taking
seriously which one is acceptable to believe or which one the actual resource are convinced. If you find the
unstable resource then you understand it as your main information we will see huge disadvantage for you.
All those possibilities will not happen in you if you take Stop Marketing, Start Selling: Your guide to
doubling online leads, customers, and revenue. as the daily resource information.

Terrie Newlin:

This book untitled Stop Marketing, Start Selling: Your guide to doubling online leads, customers, and
revenue. to be one of several books which best seller in this year, that's because when you read this book you
can get a lot of benefit upon it. You will easily to buy this book in the book retail outlet or you can order it
through online. The publisher in this book sells the e-book too. It makes you quicker to read this book,
because you can read this book in your Cell phone. So there is no reason to you to past this book from your
list.

Ruby Guillen:

Is it a person who having spare time subsequently spend it whole day through watching television programs
or just lying down on the bed? Do you need something totally new? This Stop Marketing, Start Selling: Your
guide to doubling online leads, customers, and revenue. can be the respond to, oh how comes? A book you
know. You are thus out of date, spending your free time by reading in this brand-new era is common not a
geek activity. So what these books have than the others?
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